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  Differentiated, dynamic, but 
not defined: What is the future of 
impact investing?  

CTC | myCFO 
Jon Finney, Director of Impact Investments

Portland, OR      Leading Wealth Advisor

A homogeneity of investment options 
has never been the case for long within 
the financial industry. Instead, the 
global market continually seeks unex-
plored areas, rooting out and capi-
talizing on market inefficiencies or 
transformational change. 

It is in the pursuit of these objec-
tives that “impact investing”—meaning 
investments intended to achieve social 
and environmental objectives alongside 
a financial return—has grown in appeal. 

Whereas roughly eight years ago, the 
term “impact” was a fledgling concept, 
today it’s widely recognized and fre-
quently incorporated into the portfolios 
of individual and institutional investors.

Ironically, much of the enthusiasm 
for impact investing has come without 
a great deal of guidance for imple-
mentation. Rather, the impact indus-
try has quietly grown in a variety of 
directions, providing investors with 
numerous options. 

Some practitioners have sought 
impact through targeted grant-making 
that aligns with a stated mission; 
others have funded venture rounds in 
companies that are expected to disrupt 
conventional commercial practices. 

Some view impact as the result of 
corporate advocacy while others see 
it as a natural evolution of best prac-
tices. It transcends geographic bor-
ders, asset classes, investor types and 

return expectations. Impact is seem-
ingly ubiquitous and yet largely sub-
jectively defined.

It may then seem counterintuitive 
that such an uncoordinated effort, 
absent any clear direction, has per-
sisted. However, this story is not unique. 
Consider the rapid ascent of the alterna-
tives industry over the last two decades. 
Initially, alternatives were character-
ized as a fragmented industry that was 
in high demand but lacked definition 
or guidance. Nevertheless, as demand 
persisted, the ingredients needed to 
grow the industry worked together 
in an organic manner to give alterna-
tives shape. 

Service providers such as accoun-
tants, lawyers, data providers and 
advisors adapted to meet the need for 
alternatives expertise. Academics and 
research institutes plowed resources 
into studying the investments under-
lying alternatives. Professional net-
works sprouted globally, with peers 
comparing ideas, experiences and best 
practices. Asset managers emerged to 
fulfill the growing demand and inves-
tors actively engaged alternatives.

The global market is once again 
ramping up in a similar fashion with 
impact investing. The myriad experts 
and professionals who participated in 
the growth of alternatives are dedicating 
time, resources and capital to bolster the 

nascent impact industry. These efforts 
are yielding steady growth for impact 
investing, yet it still faces impedi-
ments. For instance, while the indus-
try’s accommodative stance toward the 
interpretation of impact has resulted in 
growth, it has come at the cost of being 
able to efficiently standardize impact 
data to complement financial data.

Absent this component, high-quality 
comparisons of impact are a challenge. 
Though the industry may have been 
wise to avoid planting a flag too early, 
it would now be wise to focus on win-
nowing numerous impact objectives 
and prioritizing definition and mea-
surement standards around invest-
ments that can scale effectively.

It is too early to project what a mature 
impact industry might look like. Yet, 
despite its early stages of develop-
ment, impact has the potential to inno-
vatively utilize capitalism to address 
some of the world’s most dire and com-
plicated social and environmental chal-
lenges. The ambitious concept that an 
investor’s expectations might natu-
rally encompass something beyond 
just a financial return is sparking 
excitement. With careful thought and 
introspection given to its growth and 
evolution, the impact industry has the 
potential to be at the tip of the spear 
for significant, transformational and 
global change. 

By Jon Finney

CTC | myCFO is a brand delivering family office services and investment advisory services through CTC myCFO, LLC, an investment adviser registered with 
the U.S. Securities and Exchange Commission and a Commodity Trading Adviser registered with the Commodity Futures Trading Commission (“CFTC”), and 
a member of the National Futures Association (“NFA”); trust, deposit and loan products and services through BMO Harris Bank N.A., a national bank with trust 
powers; and trust services through BMO Delaware Trust Company, a Delaware limited purpose trust company. Family Office Services are not fiduciary services 
and are not subject to the Investment Advisors Act of 1940 or the rules promulgated thereunder. The information contained herein should not be construed as 
personalized investment advice, and should not be considered as a solicitation to buy or sell any security or engage in a particular investment strategy.



 
C

T
C

 | M
Y

C
F

O

“Though the industry may 
have been wise to avoid 
planting a flag too early, it 
would now be wise to focus 
on winnowing numerous 
impact objectives and 
prioritizing definition and 
measurement standards 
around investments.”
—Jon Finney

Financial Services Experience   
15 years 

Minimum Fee for Initial Meeting  
None required

Largest Client Net Worth  
$5+ billion

Number of clients 
335

Website  www.ctcmycfo.com

Compensation Method  Fixed and hourly fees (planning services);  
asset-based fees (investment services)

Primary Custodian for Investor Assets  Multiple–please inquire

Professional Services Provided  Planning, investment advisory,  
capital advisory and comprehensive family office services

Minimum Net Worth Requirement  
$100 million net worth (for planning services) 
$25 million in investable assets (for investment services)

Email  jon.finney@ctcmycfo.com

CTC | myCFO     4380 Southwest Macadam Avenue, Suite 400, Portland, OR 97239     503.228.4300
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How to reach Jon Finney 

Please contact me by emailing me at jon.finney@ctcmycfo.com, 
which allows me to easily and quickly respond. However, I welcome 
a phone conversation to learn more about the opportunity or 
issue, if an in-depth discussion is warranted.
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Jon Finney joined the firm in 2008 and has more than 15 years of experience in the financial services 
industry. He leads the firm’s impact investing practice, working with an internal team that blends 
expertise across investment research, philanthropy and trust and estate planning. By collaborating, 
the combined team enables clients to properly align their net worth with personally defined impact 
objectives. Concurrent with establishing the impact practice, Mr. Finney is dedicated to researching 
both public and private markets investment opportunities and providing recommendations to clients of 
the firm. His prior experience as a senior research analyst spans hedge funds, public markets and private 
markets investments. Mr. Finney earned a BS in civil and environmental engineering from the University 
of California—Davis. He holds the Chartered Alternative Investment Analyst (CAIA®) designation. Mr. 
Finney currently serves on multiple for-profit and nonprofit advisory boards. He is the former president 
of the Portland Alternative Investment Association and is a member of the CFA Society in Portland.

About Jon Finney

Hiking, reading  
and spending time  
with my family

MY HOBBIES ARE…



the evolution of financial intelligence
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CTC | myCFO is featured in Worth® 2015 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing in this section have completed  
questionnaires, have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section. The information contained 
herein is for informational purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently reviewed, the accuracy or 
completeness of this information is not guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be responsible for the 
performance, acts or omissions of any such advisor. It should not be assumed that the past performance of any advisors featured in this special section will equal or be an indicator of future 
performance. Worth®, a Sandow Media publication, is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or particular 
investments. Those seeking specific investment advice should consider a qualified and licensed investment professional. Worth® is a registered trademark of Sandow Media LLC.  
See “About Us” for additional program details at http://www.worth.com/index.php/about-worth.

Jon Finney 
Director of Impact Investments

CTC | myCFO
4380 Southwest Macadam Avenue, Suite 400 

Portland, OR 97239
Tel. 503.228.4300 

jon.finney@ctcmycfo.com
www.ctcmycfo.com


