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 What tax and estate planning 
opportunities should be considered 
as the 2016 election year looms?

CTC | myCFO 
Tina Milligan, CPA, PFS, JD, Managing Director, Family Office Services 

Chicago, IL      Leading Wealth Advisor

With an election year looming, the 
presidential candidates are begin-
ning to share their budget plans, 
most of which contain suggested tax 
law changes, not all favorable for the 
ultra-affluent. Tax planning must now 
take into consideration current law and 
the economy, as well as what the future 
might bring. So, investors who take 
advantage now of strategies, laws and 
interest rates that may not be available 
in the future will be at an advantage. 

The top marginal income tax rate 
remains high, at 39.6 percent, with the 
top long-term capital gains and quali-
fied dividends rate at 20 percent. The 
net investment income tax (NIIT) 
also remains stable, at an additional 
3.8 percent on net investment income. 
The estate, gift and generation-skip-
ping transfer (GST) tax rate, mean-
while, is 40 percent, with exemptions 
currently at the generous amounts of 
$5.43 million and $5.45 million, respec-
tively, for 2015 and 2016.

So, while it’s true that the changes 
in tax policy that may occur are as yet 
unknown, numerous opportunities 
exist today to minimize income taxes 
tomorrow. Additionally, our current 
estate tax environment is generous 
versus tax environments of the past.  
We are also in a low-interest rate envi-
ronment likely to change near-term. 
This landscape allows for current 

opportunities for estate planning like 
those outlined below.  

The end of the year is a good time 
to take advantage of tax-minimization 
strategies available this year. It is also 
an opportune time to look to the year 
ahead for planning opportunities in 
the future.

INCOME TAX-PLANNING  
OPPORTUNITIES
The following income tax-planning 
strategies should be considered:  

• Defer or accelerate income and 
deductions, depending on expected 
tax brackets and rates. Considering 
this in reducing alternative minimum 
tax (AMT) exposure between years is 
also beneficial. 

• Accelerate or defer deductions, 
depending on expected tax brack-
ets and rates. As advised above, this 
should also be considered in AMT 
planning.

• Utilize tax losses against capital 
gains. Where capital losses exceed 
gains, they can offset up to $3,000 of 
other income.  

• Maximize contributions to quali-
fied retirement plans to defer tax.

• Convert an IRA or contribute to a 
Roth IRA/401(k) to pay tax at today’s 
rates if they are expected to be lower.  

• Consider annuities and life insur-
ance to defer or even eliminate tax.  

• Consider the tax efficiency of 
investment portfolios and make appro-
priate adjustments.

• Give income-producing assets to 
family members in a lower tax bracket.

• Consider the tax efficiency of debt: 
Deductible mortgage, business and 
investment interest in a higher-tax 
environment may lead to a lower after-
tax effective rate of interest.  

• Consider charitable planning: A 
higher tax environment oftentimes 
leads to lower out-of-pocket costs 
because of tax savings generated by 
a higher deduction. 

ESTATE TAX-PLANNING  
OPPORTUNITIES
The following estate-planning strate-
gies should be considered:

• Take advantage of the $14,000 
annual gift tax exclusion amount 
($28,000 for married couples).

• Give the full lifetime gift and GST 
exemption amounts.

• Give assets subject to valuation 
discounts now, as there have been 
proposals to restrict the benefit of this 
strategy.

• Use freeze strategies such as 
grantor retained annuity trusts (GRAT), 
or intentionally defective grantor 
trusts (IDGT), as there have been 
proposals to restrict the benefit of 
these strategies. 

By Tina Milligan 

CTC | myCFO is a brand delivering family office services and investment advisory services through CTC myCFO, LLC, an investment adviser registered with 
the U.S. Securities and Exchange Commission and a Commodity Trading Adviser registered with the Commodity Futures Trading Commission (“CFTC”), and 
a member of the National Futures Association (“NFA”); trust, deposit and loan products and services through BMO Harris Bank N.A., a national bank with trust 
powers; and trust services through BMO Delaware Trust Company, a Delaware limited purpose trust company. Family Office Services are not fiduciary services 
and are not subject to the Investment Advisors Act of 1940 or the rules promulgated thereunder. The information contained herein should not be construed as 
personalized investment advice, and should not be considered as a solicitation to buy or sell any security or engage in a particular investment strategy. Private 
Asset Management magazine is a financial services industry trade publication.
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“Investors who take 
advantage now of 
strategies, laws and 
interest rates that may 
not be available in  
the future will be  
at an advantage.”
—Tina Milligan 

Minimum Fee for Initial Meeting  
None required

Largest Client Net Worth  $5+ billion

Number of clients  335

Financial Services Experience  20 years

Primary Custodian for Investor Assets  
Multiple—please inquire

Association Memberships   
AICPA—American Institute of Certified  
Public Accountants

Compensation Method 
Fixed and asset-based fees (investment advisory services) 
Fixed and hourly fees (planning services)

Professional Services Provided  Planning, investment advisory,  
capital advisory and comprehensive family office services

Minimum Net Worth Requirement  
$100 million net worth or $25 million in investable assets

Email  tina.milligan@ctcmycfo.com

Website  www.ctcmycfo.com

CTC | myCFO     111 West Monroe Street, Suite 10E, Chicago, IL 60603     312.461.5066
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How to reach Tina Milligan 

Please contact me by emailing tina.milligan@ctcmycfo.com, 
which allows me to easily and quickly respond. I welcome a 
phone conversation to learn more about the opportunity or 
issue, if an in-depth discussion is warranted.
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Ms. Milligan joined CTC | myCFO in 2014 and has nearly 20 years of experience in the financial 
services industry, working with financial institutions and public accounting firms. She oversees the 
delivery of integrated wealth management advice and client service for ultra-affluent clients. Her 
expertise includes tax planning and compliance, wealth transfer, charitable and philanthropic planning 
and business owner and corporate executive planning. Ms. Milligan earned a BS in accounting from 
Fort Lewis College in Durango, Colorado. She attended Roosevelt University Heller College of Business 
in Chicago, where she graduated with an MS in accounting. She also attended Concord Law School, 
where she earned her JD. Ms. Milligan serves on the boards of the Chicago Estate Planning Council, 
Roosevelt University and the Women’s Leadership and Mentoring Alliance. She was recently named as 
one of the Top 50 Most Influential Women in Private Wealth by Private Asset Management Magazine.

About Tina Milligan

Is to rehabilitate a torn ACL 
and get back to my favorite 

hobby, skiing, next year

MY GOAL FOR THIS YEAR…

Engaged and happy to actively 
share goals and objectives 

while seeking advice; someone 
who expects collaboration and 

expertise from his or her advisor 

A GOOD CLIENT IS…

Skiing, tennis and golf

MY HOBBIES ARE…
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the evolution of financial intelligence
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CTC | myCFO is featured in Worth® 2016 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing in this section have completed questionnaires, 
have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section. The information contained herein is for informational 
purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently reviewed, the accuracy or completeness of this information is not  
guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be responsible for the performance, acts or omissions of any such advisor.  
It should not be assumed that the past performance of any advisors featured in this special section will equal or be an indicator of future performance. Worth®, a publication of the Worth Group LLC,  
is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or particular investments. Those seeking specific investment advice should  
consider a qualified and licensed investment professional. Worth® is a registered trademark of the Worth Group LLC.

Tina Milligan, CPA, PFS, JD 
Managing Director, Family Office Services

CTC | myCFO
111 West Monroe Street, Suite 10E

Chicago, IL 60603
Tel. 312.461.5066

tina.milligan@ctcmycfo.com
www.ctcmycfo.com


